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SPONSORSHIP PRESENTATION TIPS

To develop your own presentation with a personalized open, build and close, answer the following questions from the prospects point of view with the fewest possible words:

Open:  

1. Why are you here?

2. How long will this take?

3. How will I benefit from what you’re selling?

Build:
1. Why is this important to you?

2. Why should it be important to me?

3. What do we have in common? (Touched by cancer, probably)

4. Why you think I’ll benefit?

5. Include brief where and when of local Relay

Close:

1. How will I benefit?

2. What do I get?

3. How much does it cost?
4. What should I do now?   (Most important question to answer – always answer this with a version of “Purchase the highest level package to receive the most value”)
